
• Flag Day

• Father's Day 

• Juneteenth

• Summer Solstice 

Don't forget…

June 14

June 16

June 19

June 20

Making Lasting Impressions
The Art of Choosing Closing Gifts for
Your Clients

As a real estate agent, you understand that closing a deal isn't 

just about transactions; it's about building relationships that 

last. One of the most memorable ways to solidify those 

connections is through the art of choosing the perfect closing 

gift for your clients.

Closing gifts are more than just tokens of appreciation; they are thoughtful gestures that can leave a 

lasting impression on your clients, potentially leading to referrals and repeat business. However, with 

countless options available, it can be challenging to decide what gift will resonate most with each client.

Here are some tips to help you navigate the process:

CHAMPIA CHAMPIA NEWSLETTERNEWSLETTERCHAMPIA NEWSLETTER
June 2024

Summer: a season of sun-kissed days, endless adventures, 

and memories waiting to be made under the azure skies

www.champia.com770-953-0767

One size does not fit all when it comes to 

closing gifts. Take the time to get to know 

your clients' tastes, preferences, and 

lifestyles. Consider their hobbies, 

interests, and the unique aspects of their 

new home. A personalized gift shows that 

you've invested time and effort into 

understanding their needs and 

preferences.

Personalization is Key01
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Remember, the goal of a closing gift is not just to 

say thank you; it's to leave a lasting impression 

that sets you apart from other real estate agents. 

By taking the time to personalize your gifts, 

showcase your local expertise, and demonstrate 

your commitment to your clients' happiness, you'll 

create memorable experiences that foster long-

term relationships and drive future business.

Happy gifting

Why did the real estate 
agent bring a ladder to the 
open house?

Because they heard the 
home inspector was 
"raising the roof" with their 
inspections!

Just to make you laugh….

While sentimental gifts are appreciated, 

practicality should also be a factor. Consider 

items that will be useful in their new home, 

such as a gift basket filled with local goodies, 

a customized cutting board with their family 

name engraved, or a smart home device to help 

them settle in more comfortably.

Practicality with a Personal Touch02

Showcase your knowledge of the area by 

incorporating local products or experiences into 

your closing gift. Whether it's a gift certificate to 

a popular neighborhood restaurant, tickets to a 

local event, or a curated selection of artisanal 

goods from nearby vendors, adding a touch of 

local flair can make your gift stand out.

Local Flair03

Don't let your relationship with your clients end 

at the closing table. Follow up after the sale to 

ensure they are settling in smoothly and to 

remind them that you are always available for 

any future real estate needs. A thoughtful 

follow-up call or note can reinforce the positive 

impression you've made with your closing gift.

Follow-Up06

Choose gifts that will withstand the test of 

time and serve as a reminder of your 

professional relationship for years to come. 

Avoid items that are overly trendy or 

disposable, and opt for high-quality, timeless 

pieces that will retain their value.

Longevity Matters04

The way you present your closing gift can 

elevate its impact. Invest in quality packaging, 

such as a custom gift box or a beautifully 

wrapped package, and include a handwritten 

note expressing your gratitude and well wishes. 

The extra attention to detail will not go unnoticed.

Presentation is Everything05
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