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Local Trends:

Links We Love: www.realgeeks.com

The landscape of Atlanta's housing market is witnessing a shift 

as more homebuyers are venturing into the suburbs in search of 

larger properties and more green space. Suburbs like Alpharetta, 

Marietta, and Peachtree City are seeing a rise in popularity, driven 

by remote work trends and a desire for more residential 

amenities. This shift highlights a growing segment of the market 

that real estate agents should focus on, especially those looking 

to cater to families and remote workers. Offering insights into the 

best-valued suburbs and upcoming developments can be 

invaluable for your clients looking to make a smart investment or 

find their dream home.

1. The Rise of Suburban Appeal in 
Greater Atlanta

Atlanta is on the forefront of modern living with an increasing number of developments focusing on 

sustainability and smart home technology. From energy-efficient appliances to solar power integration, 

new constructions are appealing to environmentally conscious buyers. Real estate agents should 

emphasize these features when marketing these properties, especially to younger, eco-aware clients. 

Highlighting the long-term cost savings and environmental benefits can make these properties 

particularly attractive. Stay updated on the latest green developments to offer clients homes that are not 

only beautiful but also beneficial for the planet and their wallets.

2. Sustainability and Modern Living: Atlanta's New Developments

Real Geeks offers a real estate sales and marketing solution that includes a customizable website 

designed to capture leads, along with CRM (customer relationship management) tools that help agents 

engage and nurture these leads until they are ready to buy or sell. The platform is praised for its user-

friendly interface and effective lead conversion tools.

https://www.realgeeks.com/
https://www.realgeeks.com/
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Agent Call To Action: March Sample Campaign
In March, when the real estate market often begins to pick up pace, one effective call to action that top 
agents use to increase their business is to launch a "Spring Into Action" campaign. Here's a detailed 
strategy incorporating this idea:

This comprehensive approach not only increases your visibility but also directly engages potential 

clients, encouraging them to act during the optimal selling season of spring.

Spring Into Action: Prepare Your Home for the Market

March marks the perfect time to list your home! With the spring season upon us, buyer demand is 
increasing, and inventory is just beginning to grow. Don't miss out on getting the best offer for your 
home. Contact us today for a free home valuation and personalized market readiness plan. Let's get your 
home seen and sold this spring!

Call to Action Message:

Implementation Steps:

1 Email Campaign: 

Send out an email blast to your contact list highlighting the benefits of listing their homes in the 
spring. Include success stories, market stats, and a personal invitation to get in touch for a listing 
consultation.

2 Social Media Blitz:

Utilize social media platforms to post engaging content about the advantages of the spring market. 
Use eye-catching graphics and hashtags like #SpringIntoActionWith[YourName] to increase visibility.

3 Direct Mail: 

Send postcards to targeted neighborhoods that typically see increased activity in the spring, offering 
a free consultation or home valuation to spark interest.

4 Community Events: 

Host a seminar or webinar on "Tips for Selling Your Home This Spring," offering expert advice and 
showcasing your market knowledge and selling prowess.

5 Referral Incentives: 

Encourage past clients to refer friends and family by offering a referral bonus or a small thank you gift 
for every referred client who lists with you.
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